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The rupee was knocked
down badly over the last
couple of weeks. The do-
mestic currency fell to a new
low of 95.43 against the dol-
lar on Tuesday. It closed the
day at 95.29.

A strong rise in crude oil
prices over two weeks is
weighing on the rupee. The
Brent crude oil price has
surged about 18 per cent
from around $96 per barrel
to $113 per barrel now.

MORE UPSIDE

On the charts, the bullish
case for oil has strengthened
and the broader picture re-
mains bullish for crude oil.
For now, $105-$116 looks
likely to be the trading range
for the near term. From a big
picture, there is a strong sup-
port around $100.

As long as the price stays
above $100, Brent crude oil
has the potential for a rise to
$125-$130 in the coming

weeks. This can continue to
keep the rupee under pres-
sure. More room for rise in
oil price indicates that the
domestic currency can be
beaten down more going
forward.

Oil price has to go below
$100 and sustain lower. Only
then it can give some relief
for the rupee. That is pos-
sible only if the US-Iran war
stops. Such a situation seems
unlikely at the moment. As
such, we may have to look for
much higher oil price and
more weakness in rupee.

CURRENCY OUTLOOK

The rupee continues to re-
main under pressure. Imme-
diate resistance is at 95.
Above that 94.80 will be the
next resistance. Rupee can
fall further to 95.90 or even
96.15 in the coming weeks.

The level of 94.50 will be a
crucial resistance. Rupee has
to breach this hurdle to get a
breather. Only then, a recov-
ery to 94 and 93.50 will come
into the picture. 

For such a move to happen
either oil price has to decline
and sustain below $100 or
the central bank should
intervene.

Gurumurthy K 
bl research bureau

Rupee headed for
more weakness

WEEKLY RUPEE
VIEW.

Search for better returns on
investment is leading the
discerning among retail in-
vestors towards investment
in Government Securities
(G-Secs) via the Reserve
Bank of India’s retail direct
(RBI-RD) facility, going by
the number of accounts
opened, primary market sub-
scriptions, traded volume
and total holdings so far.

The total number of ac-
counts opened on the central
bank’s retail direct portal
jumped about 54 per cent
year-on-year (y-o-y) to
3,61,402 as on April 27, 2026,
against 2,35,256 as on April
28, 2025.

TREASURY BILLS

Primary market subscrip-
tions (cumulative) for finan-
cial instruments such as
treasury bills, floating rate
savings bonds, Central G-

Secs and State G-Secs rose
35 per cent y-o-y to ₹8,736
crore as on April 27, 2026,
(from ₹6,449 crore as on
April 28, 2025).

Total traded volume in the
aforementioned instru-
ments soared 295 per cent y-
o-y to ₹9,167 crore from
₹2,322 crore. 

Total holdings of these in-
struments rose 50 per cent y-
o-y to ₹3,425 crore from
₹2,283 crore.

That these instruments
are attractive when it comes

to fetching better yields can
be gauged from the fact that
while a 5-10 year term de-
posit placed with the State
Bank of India will earn a de-
positor 6.05 per cent in-
terest, investment in a 10-
year Central G-Sec and a 10-
year State G-Sec will fetch a
return of 6.48 per cent
(semi-annual) and about
7.70 per cent respectively.

Venkatakrishnan
Srinivasan, Founder & Man-
aging Partner, Rockfort Fin-
cap LLP, said RBI Retail Dir-

ect is increasingly emerging
as a preferred investment av-
enue for retail investors as it
brings together sovereign
safety, better yields, zero
cost, and a fully digital, trans-
parent framework.

“Recent State develop-
ment loan auctions, particu-
larly for long-tenor securit-
ies above 10 years, have been
clearing in the 7.70-7.80 per
cent semi annual range, of-
fering a meaningful yield
pickup over bank fixed de-
posits, which are largely be-
low 7 per cent,” he added. 

PREFERRED CHOICE 

“Importantly, these are sov-
ereign-backed, zero-credit-
risk instruments serviced
directly by the RBI, giving in-
vestors the highest level of
safety and payment assur-
ance,” he said.

Srinivasan emphasised
that RBI Retail Direct is en-
abling retail investors to ac-
cess institutional-grade fixed
income opportunities with

higher yields, liquidity and
complete transparency —
without taking any addi-
tional credit risk. 

This makes it a structur-
ally superior and increas-
ingly preferred alternative to
traditional products such as
bank FDs and small savings
schemes.

Further, a RBI Retail Dir-
ect mobile application was
launched two years ago, of-
fering retail investors a
single sign-on facility for
seamless navigation
between primary market and
secondary market modules
of the application.

Last year, unified pay-
ments interface single-
block-and-single-debit pay-
ment mode (UPI mandate)
was introduced to enable in-
vestors to pre-authorise
transactions and block funds
in their accounts for debits
to be initiated as per the
scheduled timeline for place-
ment of bids in primary
auctions.

Investors turning to RBI’s retail
direct platform for better returns
SOVEREIGN SAFETY. Total number of accounts opened on the system stood at 3,61,402 as on April 27

K Ram Kumar
Mumbai

BETTER YIELDS. Total traded volume in the aforementioned
instruments soared 295 per cent y-o-y to ₹9,167 crore 

Punjab National Bank (PNB)
on Tuesday reported net
profit of ₹5,225 crore during
the three month period (Q4
of FY26) ending March 31,
2026. It is 14 per cent higher
than ₹4,567 crore in the cor-
responding quarter of FY25.

The bank has recommen-
ded a dividend of ₹3 per
equity share. This is 150 per
cent of the face value of ₹2
each for FY26. 

The record date for this
would be June 13. Mean-
while, shares of the bank
closed at ₹107.90, down
nearly 1 per cent on Tuesday.

Provisions for the quarter
saw a significant decline to
₹424 crore from ₹1,150 crore
during the previous quarter,

and this seems to have con-
tributed to net profit despite
a fall in net interest income,
which declined 3.5 per cent
to ₹10,380 crore compared
to ₹10,757 crore during the
same quarter last year.

PNB’s total global busi-
ness increased 10.79 per cent
from the previous year to
₹29.72 lakh crore. Its total

global deposits were up 9.25
per cent from the previous
year to ₹17.1 lakh crore,
while its gross advances in-
creased 12.97 per cent to
₹12.61 lakh crore.

DEPOSITS UP

On the domestic front,
PNB’s total business in-
creased 10.39 per cent to

₹28.45 lakh crore. Domestic
deposits were up 9.14 per
cent at ₹16.49 lakh crore,
while gross advances jumped
12.17 per cent to ₹11.95 lakh
crore. 

Ashok Chandra, PNB MD
and CEO, said the bank
achieved all the guidance for
FY26, except for current ac-
count-saving account and
net interest margin. “We
gave a guidance of 11-12 per
cent for credit growth and 9-
10 per cent for deposit
growth, while actuals are
12.7 per cent and 9.2 per cent
respectively. For FY27, the
guidance for advances is 12-
13 per cent, while for depos-
its, it is same as of FY26.” 

When asked about plans
for fundraising during the
current fiscal, he answered in
the negative as the capital
position is strong. 

Our Bureau
New Delhi

PNB profit grows 14% to ₹5,225 cr in Q4

IIFL Finance revives
dollar-bond fundraise

Mumbai: IIFL Finance has
revived a dollar-bond fundraise
plan and will start meeting
investors this week, sources
said on Tuesday. The fundraise
would help the non-bank
lender diversify its sources of
funding, as the lender aims to
increase the share of external
borrowings to 20 per cent
from around 13 per cent
currently. REUTERS 

QUICKLY.
RBI mulls sale of foreign
bonds by State lenders

The Reserve Bank of India
(RBI), grappling to support the
beleaguered rupee, is weighing
a plan for state-owned lenders
to sell foreign-currency bonds
to draw capital inflows,
according to sources. The RBI
also considered o�ering
foreign-exchange swaps to
participating lenders to hedge
currency risk, allowing them to
o�er more attractive yields to
investors, they said. BLOOMBERG 

The decision to preserve the
inflation targeting frame-
work’s core architecture is a
policy choice of consequence
in the backdrop of geopolit-
ical tensions, supply chain
disruptions, energy price
volatility and an uneven
global growth outlook mak-
ing the macroeconomic en-
vironment more complex
and less predictable, accord-
ing to RBI Deputy Governor
Poonam Gupta.

The Government of India
had issued a gazette notifica-
tion on March 25, renewing
the existing inflation target
of 4 per cent with 2 per cent
tolerance band for five more
years, extending the current
inflation target (IT) man-
date through March 2031.

“Renewal of India’s infla-
tion targeting framework
through March 2031 has
come at a moment of consid-
erable global uncertainty...
The review strengthens the
framework precisely when it
is most needed,” Gupta said
in her speech delivered on
Tuesday at the National
Council of Applied Eco-
nomic Research in New
Delhi.

She emphasised that the
decision to continue with the
existing framework is not to

be construed as inertia to-
wards change; the frame-
work’s durability over the
past decade reflects a will-
ingness to learn from
experiences.

WHAT FUTURE HOLDS? 

“This begs the question of
what might a future review
look like? One could perhaps
consider tweaking the level
of inflation and the tolerance
band a bit (keeping in view
the international experi-
ences, it would point to-
wards a slightly lower infla-
tion and a slightly narrower
band),” she said.

“But if the global environ-
ment remains as challenging
as it has been during the past
six years, it would warrant
both predictability and flex-
ibility inherent in the exist-
ing framework,” Gupta said.

On an ongoing basis, the
RBI too, on its part, could
consider some further re-
finements, particularly with
regard to more engagement
on its core inflation meas-
ures, she added. “More, bet-
ter, and timely communica-
tion has been a work in
progress and will continue to
remain so,” she said.

Gupta underscored that
price stability and growth
had proved complementary
rather than conflicting ob-
jectives under the Indian IT
framework.

‘Safeguarding the core
architecture of inflation
targeting a policy choice’
Our Bureau
MumbaiCholamandalam Investment

and Finance Company Ltd
(CIFCL), an NBFC from the
Murugappa Group, has
guided for a 20-23 per cent
growth in assets under man-
agement (AUM) for FY27, a
growth in line with the 21 per
cent growth it achieved in
FY26.

“Overall, we have done
reasonably good perform-
ance this quarter and we ex-
pect to continue doing so in
the coming year. The dis-
bursement in vehicle finance
has been good because the
auto segment has also star-
ted turning around,” Arul
Selvan, President and CFO
of Cholamandalam Invest-
ment and Finance, told
businessline.

DISBURSEMENTS UP 25%

This comes at a time when
the NBFC saw disburse-
ments grow by 25 per cent y-
o-y in the quarter ended
March 2026 largely led by
vehicle finance and other
new business areas such as
gold loans. However, the
guidance has been kept con-
servative, given that the
NBFC is closely monitoring
the impact of the West Asia
war, which it expects to be
multi-pronged.

“One [impact] is that it
may increase the diesel price

and cost of fuel because large
part of our customers are
vehicle finance customers,
where their primary raw ma-
terial is diesel,” Selvan said. 

“But our customers are
mostly smaller operators,
and they do not have long-
term contractual obliga-
tions, so we do not expect a
large impact,” he added.

However, in case of short-
age of raw materials and in-
puts, it could create gaps in
production and demand, and
then lead to a business hit for
transport operators, he said.

In this regard, the man-
agement has created an over-
lay of ₹200 crore as a meas-
ure against the West Asia
war. On the impact of the
lower-than-expected mon-
soon, the company said it is
monitoring whether the situ-
ation will be concentrated in
certain parts of the country
or if it will be widespread.

Cholamandalam sees 23%
AUM growth in FY27 

Sindhu Hariharan
Chennai

Arul Selvan, President & CFO
of Cholamandalam Investment
& Finance 

Sundram Fasteners Ltd
(SFL) is banking on a recov-
ery in exports and a steady
scale-up of its non-automot-
ive business to power growth
over the next few years.

Speaking after the com-
pany’s FY26 results, Chief
Financial O�cer Dilip Ku-
mar said in an analyst call
that exports, which had
faced headwinds for much of

the year, had begun to re-
cover in the fourth quarter. 

“We have entered positive
territory in Q4 both in dollar
and rupee terms, aided by a
weaker rupee and improving
demand conditions,” he
noted.

WEAK DEMAND 

Exports had been under
pressure due to tari�-related
disruptions, geopolitical ten-
sions and weak demand in
key markets such as North
America. However, the out-

look has improved with a re-
bound in Class 8 truck de-
mand and easing uncertainty
around emission regulations
in the US, he told analysts.

Preliminary orders for
heavy trucks in North Amer-
ica nearly doubled year-on-
year in the March quarter,
signalling a gradual revival. 

In addition, key global cus-
tomers in the power genera-
tion and commercial vehicle
segments are projecting
healthy growth, which is ex-
pected to support SFL’s ex-

port volumes, he said. 
The company expects ex-

ports to grow 15-20 per cent
in FY27, recovering to earlier
levels and contributing
meaningfully to overall per-
formance. A weaker rupee
has also provided a tailwind,
enhancing realisations in re-
cent months, he said.

SFL is also accelerating its
push into non-automotive
segments, which currently
account for about 35 per cent
of its business, including
tractors. 

T E Raja Simhan
Chennai 

SFL bets on export recovery, non-auto biz for growth 

Sundaram Home Finance,
the wholly-owned subsidi-
ary of Sundaram Finance,
has registered a 15 per cent
rise in its net profit for the
year ended March 31, 2026,
at ₹282 crore as compared
to ₹245 crore in the preced-
ing fiscal (FY25).

Disbursements for FY26
went up 5 per cent to
₹6,842 crore as against
₹6,517 crore in FY25. As-
sets under management
went up by 14 per cent at
₹19,909 crore (₹17,428
crore)

NEW MILESTONE 

The disbursements in the
emerging business seg-
ment, comprising a�ord-
able housing finance and
small-ticket loans, crossed
a milestone of ₹500 crore in
FY26 and ended the year
with ₹590 crore (₹229
crore). During the year, the
company also crossed the
milestone of 100 emerging
business branches while
adding over 500 employees
and close to 5,000
customers.

“The emerging business
has expanded to Karnataka,

Andhra Pradesh and Telan-
gana on the back of an es-
tablished presence in Tamil
Nadu. The emerging busi-
ness segment saw a strong
growth with disbursements
more than doubling in
FY26. The contribution of
this segment to the overall
disbursements is now close
to 10 per cent,” D Laksh-
minarayanan, MD,
Sundaram Home Finance,
said in a statement.

On the outlook for the
year, he said in both the
prime and the emerging
business segment, the com-
pany expects significant op-
portunities available in
mid-tier and smaller towns.
“Our expansion into new
tier-4 and -5 towns will
drive our growth in the
emerging business segment
this year,” he added.

Sundaram Home Finance
net profit up 15% at ₹282 cr

Our Bureau
Chennai

D Lakshminarayanan, MD,
Sundaram Home Finance 
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ú¼¼�t¼ 2020x¼Â ¬¼¼Ðx¼Â dmŠ¼x¼Â
Eú¼�t¼Æ @¼x¼™t¼Zw¼ ù¼‡ü¼ÆZ \Ì. �Ì¿hS¼ @¼Ì]‡¬¼Â
û¼ÈmÂdÌ ú¼¼�t¼‡¼Â Š¼ü¼¼™‹¼ ö¼Ì�ÌL¬¼ ½�d¡¼™
[¼ÿ¼r¼‡¼Â @¼½¬x¼�t¼¼‡¼Ì ½‡¼ü¼Z½w¼t¼ K�¡¼¼û¼¼Z
t¼Ìû¼] ¡¼Ð½§¼K Š¼mK¼�¼Ì‡¼¼Ì û¼]ù¼Èt¼¼Cx¼Â
¬¼¼û¼‡¼¼Ì K�¡¼¼‡¼Â P¼û¼t¼¼û¼¼Z ½¡¼§¼¼¬¼ ¡ü¼Lt¼
Kü¼¼Î \Ì.

Eú¼�t¼¼ ù¼^� Š¼� ^�Â @¼ÌK
½�Š¼¼Ìh™û¼¼Z û¼ÈmÂdÌ ]r¼¼¡ü¼ÆZ °t¼ÆZ KÌ, ú¼¼�t¼
ú¼½¡¼©ü¼‡¼¼ Š¼mK¼�¼Ì‡¼ÆZ ¬¼Z[¼¼ÿ¼‡¼ K�¡¼¼ û¼¼hÌ
¬¼¼�Â ½¬x¼½t¼û¼¼Z \Ì. K¼�r¼KÌ, ‡¼¼r¼¼KÂü¼
‡¼Â½t¼ û¼¼º¼Q¼ÆZ ¬Š¼ª @¼‡¼Ì @¼‡¼Æû¼¼½‡¼t¼ \Ì.
öÆS¼¼¡¼¼‡¼Â @¼Š¼ÌP¼¼@¼¼Ì ¬¼¼�Â ½¬x¼½t¼û¼¼Z \Ì.
t¼Ìû¼] ]—� Š¼mØü¼Ì ö¼Ì�ÌL¬¼ �Ìhû¼¼Z öÌ�ö¼�¼Ì
K�¡¼¼ ¬¼P¼û¼ \Ì.ú¼¼�t¼ ¡¼Ð½§¼K ¬t¼�Ì ú¼¼½¡¼
Š¼mK¼�¼Ì‡¼¼Ì ¬¼¼û¼‡¼¼Ì K�¡¼¼ û¼¼hÌ Eú¼�t¼¼
ù¼^� ¬¼¼¡¼™ú¼¼Ðû¼ yÌ£¼¼Ìû¼¼Z ¡¼†¼Æ ¬¼¼�Â
½¬x¼½t¼û¼¼Z °¼Ì¡¼¼‡¼ÆZ ]r¼¼¡¼t¼¼Z û¼ÈmÂdÌ K¶¼ÆZ °t¼ÆZ
KÌ, yÌ£¼ @¼ÌK û¼]ù¼Èt¼ @¼‡¼Ì ¬¼Æÿ¼ú¼ ù¼ö�
¬¼¼x¼Ì ú¼½¡¼©ü¼‡¼¼ K¼ÌCŠ¼r¼ t¼r¼¼¡¼‡¼¼ y¼Ì�û¼¼Z
û¼]ù¼Èt¼ CK¼Ì‡¼¼Ìû¼Â t¼�ÂKÌ Š¼œ¡¼Ì£¼ K�£¼Ì.
yÌ£¼‡¼Â ¬x¼¼½‡¼K öZm Š¼�‡¼Â ½‡¼ú¼™�t¼¼ Hm¼
¬x¼¼½‡¼K ù¼^�¼Ì @¼‡¼Ì ‡¼¼Í†¼Š¼¼w¼ ½�d¡¼™
…¼�¼ ¬¼Zt¼Æ½ÿ¼t¼ \Ì. t¼Ìû¼ \t¼¼Z t¼Ì‡¼¼Ì Š¼œû¼¼r¼û¼¼Z
F[¼¼ yÌ¡¼¼‡¼¼Ì ù¼¼Ì̂ Ì @¼‡¼Ì ‡¼ù¼º¼¼Ì ‡¼¼r¼¼KÂü¼
¬¼Zt¼Æÿ¼‡¼ O½û¼K @¼m[¼r¼¼Ì KÌ @¼¡¼�¼Ì†¼ Eú¼Â
K�Â £¼KÌ \Ì.EŸ¼ÌQ¼‡¼Âü¼ \Ì, ú¼¼�t¼Ì
t¼¼]Ìt¼�‡¼¼ t¼r¼¼¡¼ Š¼°Ìÿ¼¼Z ½¬x¼�t¼¼‡¼Ì hÌK¼Ì
@¼¼Š¼t¼¼Z û¼ÆQü¼ ‡¼Â½t¼S¼t¼ ½‡¼r¼™ü¼¼Ì ÿ¼Â†¼¼
°t¼¼. \ÌŸ¼¼ Š¼¼Z[¼ ¡¼©¼™û¼¼Z T¼r¼¼ Eú¼�t¼¼
@¼x¼™t¼Zw¼¼Ì@¼Ì ½�¬K Š¼œÂ½û¼ü¼û¼û¼¼Z ¡¼†¼¼�¼Ì

‡¼¼Í†¼¼¡ü¼¼ ½¡¼‡¼¼ ¦¼Ìr¼Âù¼~ ¡¼Ð½§¼K
Š¼mK¼�¼Ì‡¼¼Ì ¬¼¼û¼‡¼¼Ì Kü¼¼Î \Ì. @¼¼ ‡¼Â½t¼
û¼¼º¼Q¼¼û¼¼Z hK¼E ¬¼Æ†¼¼�¼ @¼‡¼Ì ù¼ö�‡¼¼
½‡¼û¼¼™r¼ t¼Ìû¼] Q¼¼¬¼ K�Â‡¼Ì ¬¼°¼ü¼K
ù¼¼¶¼ Š¼½�½¬x¼½t¼@¼¼Ì‡¼Ì Š¼œ½t¼¿ù¼½ù¼t¼ K�Ì
\Ì.

û¼ÈmÂdÌ Eú¼�t¼Â CK¼Ì‡¼¼Ìû¼Â‡¼¼
ú¼Zm¼Ìº¼ Q¼[¼™û¼¼Z ½¬x¼½t¼¬x¼¼Š¼Kt¼¼ t¼Ìû¼]
@¼½¬x¼� ‡¼¼r¼¼KÂü¼ Š¼½�½¬x¼½t¼@¼¼Ìû¼¼Z
û¼¼K™Ìh @¼ÌL¬¼Ì¬¼‡¼¼ h›ÌK �ÌK¼Ìm™‡¼ÆZ û¼Èÿü¼¼ZK‡¼
Kü¼Æš °t¼ÆZ. t¼Ìr¼Ì ½�Š¼¼Ìh™û¼¼Z Ì̂Q¼û¼
h¼º¼¡¼¼û¼¼Z ¬¼öº¼ �°Ìÿ¼¼ û¼¼Ìh¼ Eú¼�t¼¼
ù¼^� yÌ£¼¼Ì (ú¼¼�t¼, C‡m¼Ì‡¼Ì½£¼ü¼¼,
û¼Ì½L¬¼K¼Ì, û¼ÿ¼Ì½£¼ü¼¼, x¼¼Cÿ¼Ì‡m,
ù¼œ¼½dÿ¼, y½P¼r¼ @¼¼½øK¼,
‡¼¼C_½�ü¼¼, t¼È½K™ü¼Ì, @¼¼]Î½‡h‡¼¼) Š¼�
†ü¼¼‡¼ KÌ½‡„t¼ Kü¼Æš °t¼ÆZ.

]Ìû¼¼Z 2020‡¼Â £¼—@¼¼t¼û¼¼Z
K¼Ì½¡¼m û¼°¼û¼¼�Â, 2022û¼¼Z ¡¼Ð½§¼K
öÆS¼¼¡¼¼û¼¼Z ¡¼†¼¼�¼Ì @¼‡¼Ì t¼Ì‡¼Â ¬¼¼x¼Ì
¬¼ZKº¼¼ü¼Ìÿ¼¼ öÌm‡¼¼ °¼Ì½K£¼ ¡¼ÿ¼r¼,
2023‡¼Â £¼—@¼¼t¼û¼¼Z ü¼Æ@¼Ì¬¼
½�]‡¼ÿ¼ ù¼Ì½‡KZS¼ t¼r¼¼¡¼ @¼‡¼Ì
2025û¼¼Z hÌ½�ö t¼r¼¼¡¼ ]Ì¡¼¼
Š¼mK¼�¼Ì ¬¼¼û¼Ìÿ¼ \Ì.@¼¼ Š¼mK¼�¼Ì‡¼¼
ÿ¼Â†¼Ì ¬¼¼û¼¼‡ü¼ �Ât¼Ì @¼ÌL¬¼[¼Ì‡] �Ìhû¼¼Z
yù¼¼r¼, ú¼Zm¼Ìº¼‡¼¼ Š¼mK¼�¼Ì @¼‡¼Ì
Š¼Æ‡¼:½†¼�¼r¼ ̂ ÌQ¼û¼¼Ì ]Ì¡¼¼ t¼r¼¼¡¼ Eú¼¼
x¼¼ü¼ \Ì.

t¼¼]Ìt¼�‡¼¼ Š¼mK¼�¼Ì‡¼¼ Š¼œû¼¼r¼û¼¼Z
@¼‡¼ÆKÈº¼ ù¼¼¶¼ ù¼^� Š¼½�½¬x¼½t¼@¼¼Ì@¼Ì
Eú¼�t¼¼ ù¼^�¼Ì‡¼Ì 2020x¼Â ¬¼t¼t¼
ù¼¼¶¼ Š¼mK¼�¼Ì‡¼Ì yÈ� K�¡¼¼û¼¼ Zû¼yy 
K�Â \Ì.

@¼û¼y¼¡¼¼y, ù¼Æ†¼¡¼¼�,  t¼¼.6 û¼Ì, 2026   ö¼ü¼‡¼¼½‡¬¼ü¼ÿ¼ @¼ÌL¬¼Š¼œÌ¬¼ 9

ú¼¼�t¼ Eú¼�t¼¼ ù¼^�û¼¼Z ¬¼¼Ðx¼Â ½¬x¼½t¼¬x¼¼Š¼K @¼x¼™t¼Zw¼,
ú¼½¡¼©ü¼‡¼¼ Š¼mK¼�¼Ì‡¼¼Ì ¬¼¼û¼‡¼¼Ì K�¡¼¼ ¬¼a \Ì : û¼ÈmÂd
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